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ALEX MIN

Alex Min got his start in real estate more than twenty years ago, 
fresh out of college and paired up with a leading resort sales and 
marketing team in Breckenridge, Colorado. After a few years 
earning firsthand experience in largescale project development and 
high-end communities, Alex made the move to Lake Tahoe in 2001, 
beginning the next chapter of his real estate journey. Today, he has 
built an impressive reputation for his diverse expertise, personal-
ized client care, and authentic embodiment of the Tahoe lifestyle. 

With experience specializing in second homes, commercial spaces, 
redevelopment, lakefront property, and residential sales at large, 
Alex offers clients a multifaceted understanding of the Lake 
Tahoe’s region—from the North and South Shore communities, to 
the intersection of the California and Nevada borders. Licensed in 
both states and a member of the four Realtor boards that comprise 
the greater region, Alex offers unique value in that he’s able to 
broker deals from any spot on the 170-mile lakefront and its adja-
cent communities. What’s more, he has built a business largely 
driven by repeat and referral clientele, amounting to 80% of his 
clientele. To account for his success thus far, Alex cites a down-
to-earth demeanor, an intimate understanding of the region and its 
lifestyle, and a self-starter’s work ethic. “I tend to make friends 
with people naturally and I’m able to make them feel comfortable 
throughout the process,” Alex says. “I love the area and I’m avid 
in the outdoors—from mountain biking and climbing, to skiing and 
more. I take advantage of everything Tahoe has to offer and share it 
with my clients, who often become friends. I also cover the entire 
lake, which has a range of microclimates and price ranges. Often-
times, people want to explore the whole lake and aren’t sure yet 
where they want to settle, and there aren’t many agents well-versed 
in the entirety of the Tahoe region. I also do commercial and rede-
velopment work, and I’ve got two kids in the local school system, 
so I’m very involved in the community here.”

As Tahoe is a major destination for travelers the world over, Alex 
hunts for prospective buyers beyond the immediate area, making 
inroads in the nearby Bay Area where interest is high. “I don’t 
wait for the buyers to come to me,” Alex says. “I spend a lot of 
time networking and participating in events, and visiting offices in 

the Bay Area to attract interest.” Alex takes a similarly proactive 
approach in marketing listings, beginning with pre-market prepa-
rations such as professional photography, drone footage, and video 
work. From there, he leverages listings across the leading online 
platforms to secure wide-ranging visibility online. From spear-
heading the sale of a rare vacant land parcel to multimillion-dollar 
luxury properties and smaller scale condos, Alex’s expertise runs 
the gamut. “My release is the outdoors, and it very much plays into 
my career and successes,” Alex says. “Tahoe is more than a place 
to buy a second home, it’s a lifestyle focused on spending time in 
nature and taking care of your family and community.”

Beyond the office, Alex gives back through his participation in 
his children’s schooling and events, where he coaches soccer and 
t-ball teams and participates on the school board. He also gives 
back to his professional community through his service on the 
area’s Board of Realtors. In his free hours, he most enjoys time 
spent with his kids and loved ones, and indulging in Tahoe’s scenic 
splendor—from kiteboarding and boating to mountain biking and 
paddle-boarding. 

As for the future of his business, Alex plans to continue on his 
steady trajectory, cementing the relationships he has developed 
over the years, while welcoming new faces and families to the 
Tahoe area. Finally, with twenty years of industry insight to his 
name, Alex Min considers what’s next. “I look back on my time 
in this business, and so much of it is about the people I’ve met,” 
he says. “The majority of my business remains referral-based, 
and I would love to keep that up and continue to nurture those 
relationships. I’d also love to keep growing that base and reach 
new people. To me, Tahoe is about the lifestyle here, and my work 
allows me to share that with others. It’s the lifestyle we chose, we 
love, and we live.”
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To learn more about Alex Min  
email Alex@HomesAtLakeTahoe.com,  

call (530) 320–7232, or  
visit www.HomesAtLakeTahoe.com

mailto:Alex@HomesAtLakeTahoe.com
http://www.HomesAtLakeTahoe.com

